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Benefits to farmers: knowledge and

expertise

e No longer need to sell cotton prior to ginning

e No more P&D sheets — the difference between the highest and lowest range
discounts for a 41-4 1-1/8  cotton is 650 points (US$32.50/bale) in 2018 MY

e  Ability to segregate cotton bales into specific lots based on quality & quantity

e No payment & credit risk

e Pre-payment & Risk Management options available prior to physical sale
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Benefits to Buyers:

e  Buy direct from Australian cotton farmers

e  Buy known specific cotton grades and quantities
e  Traceability — can be assured cotton is grown ethically and in a friendly
environmental manner
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e  Merchant/traders bid on lots to suit their forward sale program
e  Cotton transferred from a reputable storage & handling organization
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